
September 21, 2020, 9:30-10:30a

Fool The Appraiser



"You can fool all of the people 
some of the time, some of the 

people all the time, but you 
cannot fool all of the people all 

of the time." 
- Abraham Lincoln



Let’s play 
a game…



“Fool The Appraiser”

Rules:

1. Do a thorough market analysis for a subject property to be listed.

2. Pick a price that matches market conditions.

3. Introduce property to the market.

4. Homeowner accepts offer greater than list price.

5. Listing agent initiates…



PURPOSE:

To fool the appraiser into thinking that the property is 
worth the agreed-upon purchase price.



PROMPTING 
PRACTICE FOR 
GAME:

Listing agent has 
seller sign a 
price increase to 
equal the 
accepted offer 
then posts the 
listing as 
pending with an 
increased price.



Revelation…



Property History



Scope of Work 
The scope of work for this 
appraisal is defined by the 
complexity of this appraisal 

assignment and the reporting 
requirements of this appraisal 

report form, including the 
following definition of market 

value, statement of assumptions 
and limiting conditions, and 

certifications.



The appraiser must, 
at a minimum: 



(1) perform a 
complete visual 
inspection of the 
interior and exterior 
areas of the subject 
property,



(2) inspect the 
neighborhood, 



(3) inspect each of 
the comparable 
sales from at least 
the street, 



(4) research, verify, 
and analyze data 
from reliable public 
and/or private 
sources, and



(5) report his or her 
analysis, opinions, 
and conclusions in 
this appraisal report.



Required Exhibits



A street map that 
shows the location 
of the subject 
property and of all 
comparables that 
the appraiser used;



An exterior building sketch of the 
improvements that indicates the 
dimensions. 

The appraiser must also include 
calculations to show how he or she 
arrived at the estimate for gross 
living area. 

A floor plan sketch that indicates the 
dimensions is required instead of the 
exterior building or unit sketch if the 
floor plan is atypical or functionally 
obsolete, thus limiting the market 
appeal for the property in 
comparison to competitive properties 
in the neighborhood;



Clear, descriptive 
photographs (either in 
black and white or color) 
that show the front, back, 
and a street scene of the 
subject property, and that 
are appropriately identified. 

(Photographs must be 
originals that are produced 
either by photography or 
electronic imaging.);



Clear, descriptive photographs 
(either in black and white or 
color) that show the front of each 
comparable sale and that are 
appropriately identified. 

Generally, photographs should be 
originals that are produced by 
photography or electronic 
imaging; however, copies of 
photographs from a multiple 
listing service or from the 
appraiser's files are acceptable if 
they are clear and descriptive;



Any other data--as an 
attachment or 
addendum to the 
appraisal report form--
that are necessary to 
provide an adequately 
supported opinion of 
market value. 





Tools To Use 
To “Fool” The 
Appraiser



Professional Photography
Virtual Tour
3D Tour
Drone
Twilight

https://postcardub.wowvideotours.com/6294-tarton-fields


Accurate Property Data in MLS (i.e. room sizes, descriptions)
This Photo by Unknown Author is licensed under CC BY-SA-NC

http://www.ucafe.org/
https://creativecommons.org/licenses/by-nc-sa/3.0/


Uniform 
Appraisal 
Dataset 
Form



Feature Sheet (i.e. 
propert amenities and 

upgrades by owner)



Update CMA Prior To 
Scheduled Appraisal



PROVIDE SHOWING STATS



Calculate Current 
Housing Supply 

(i.e. Market 
Conditions 

Summary Report)



In-Person 
Appraisal 
Visit



SUMMARY:
Tools To Use To “Fool” The Appraiser

• Professional Photography (i.e. still shots, virtual tour, 3D tour, drone, twilight)

• Accurate Property Data in MLS (i.e. room sizes, descriptions, amenities

• Uniform Appraisal Dataset Form Property Questionnaire

• Feature Sheet (i.e. property amenities and upgrades by owner)

• Update CMA Prior To Scheduled Appraisal

• Provide Showing Stats (i.e. number of showings, feedback)

• Offer Comparison Worksheet (i.e. multiple offers)

• Calculate Current Housing Supply (i.e. Market Conditions Summary Report/MLS)

• Ensure Subject Property Is “Spit Spot” For In-Person Appraisal Visit



A Property’s Value 
Through The Eyes Of 
The…



The Seller



Buyer…



Lender…



Appraiser…



Tax 
Assessor…
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